Objection: "l want to wait for a better market."
Script: Client: "l want to wait for a better market."

REALTOR: "l understand your concern about timing. While market conditions are
important, it's essential to remember that waiting could also mean missing out on
potential opportunities. We can discuss the current market trends and tailor a strategy
that aligns with your goals. By being proactive and strategic, we can make the most of
the current market and position you for success.’

Objection: "l found a similar property listed at a lower price."
Real-Life Scenario: A buyer presents a property they believe is similar to the one you
suggested but at a lower price, and they want to negotiate based on that.

Script: Client: "l found a similar property listed at a lower price."

REALTOR: "Thank you for sharing that information. It's not uncommon to find variations
in property prices, and I'm here to help you make an informed decision. Let's dive deeper
into the details of both properties and compare features, location, and recent sales in
the area. That way, we can determine if the lower-priced property truly offers the same
value as the one we're considering."

Objection: "I'm not sure if now is the right time to buy/sell.’
Script
Client: "I'm not sure if now is the right time to buy/sell."

REALTOR: "l understand that making a decision about real estate can be a significant
commitment. Let's discuss your specific circumstances and long-term goals. By
understanding your timeline, financial situation, and lifestyle, we can determine if now is
indeed the best time to make a move or if it's more beneficial to wait. My goal is to
support you throughout the process, regardless of when you decide to act.”



Objection: "I want to work with a REALTOR | know personally."
Script:
Client: "l want to work with a REALTOR | know personally.”

REALTOR: "Building a relationship with your REALTOR is crucial, and | appreciate that
sentiment. However, I'd like to highlight the importance of working with an experienced
and dedicated professional who can provide specialized knowledge and expertise. I'm
confident that our collaboration will lead to a successful and rewarding real estate
journey, and I'm committed to earning your trust throughout the process."

e You could also mention that in Real Estate sometimes not often things do not
always go as planned, and sometimes working with a friend or family member can
make the next party uncomfortable bc you are still upset with what occurred about
losing their offer, etc

Scenario: "We want to sell the house on our own to save on commission.’
Handling the Objection:

REALTOR: "Selling a property involves numerous complex steps, negotiations, and
legalities. While you may think you can save on commission, working with a
professional realtor can actually end up saving you time, money, and stress. As
experienced real estate experts, we have an extensive network of potential buyers,
access to valuable market data, and strong negotiation skills that can help you achieve
a higher selling price and navigate potential pitfalls. We also have a marketing team that
will give your home more exposure and more buyers coming through. More buying tours
can lead to more offers."

Scenario: "We're not ready to commit to selling/buying yet."

Handling the Objection:

REALTOR: "l understand that making a decision in real estate is significant, and I'm here
to support you throughout the process. Let's discuss your timeline, goals, and any
concerns you may have. By understanding your needs, we can create a personalized
plan and start taking small steps towards your real estate objectives. Remember, there's
no pressure, and I'm here to provide guidance whenever you're ready."



Scenario: "Your commission rate is higher than other agents.’

Handling the Objection:

REALTOR: "l appreciate your concern about commission rates. It's essential to consider
the value | bring to the table. My track record of successful sales, extensive market
knowledge, and commitment to providing a seamless experience differentiate me from
other agents. By working with me, you'll have a dedicated professional who will work
tirelessly to get you the best results and maximize your return on investment."

Scenario: "We've heard the market is slowing down; we'll wait to sell.’

Handling the Objection:

REALTOR: "The real estate market is dynamic, and there will always be fluctuations.
Instead of waiting, let's capitalize on the current market conditions. | can provide you
with an in-depth analysis of your property's value and develop a strategic marketing plan
to attract the right buyers. Selling now can position you ahead of potential competition
that may emerge as the market changes."

Scenario: "We found a property we love, but it's over our budget."

Handling the Objection:

REALTOR: "Finding a property you love is exciting! Let's explore your options together. |
can help you assess the property's value, research comparable sales, and potentially
negotiate with the seller to find a price that aligns with your budget. Remember, I'm
committed to finding you the perfect home that meets both your needs and your
financial goals."



